
Business Development Executive

Experience: 2 to 4 years
Location: Hyderabad
Urgency: Immediately
Remuneration: As per industry standards (Open for true talent)
Incentives: Per closure, we pay the US $160 per successful closure

Number of Positions: 4 people

What's exciting about this job

You as a business development executive can make up to 5 times more money than the
Industry standards depending on your ability to close sales. For ex: A typical business
development executive with us who can close 100 leads in a year can make $16,000 as an
incentive in a year apart from the salary.

Since the product is a Marketplace like UBER but we are for IT services, You can have a long
term future with the company as the business scale.

Your goal

a. Arranging business development meetings with prospective clients

b. Engaging, Nurturing, and building long term relationships with customers

Job Brief

We are looking for Ambitious, passionate, and energetic Business Development Executives with
2 to 4 years of work experience to help our suppliers and customers expand their business.  

 You will be the front face of the company to our suppliers and customers. You should be able to
ask questions, understand their needs and help them achieve their business goals.

The focus should be to enable both our customers and suppliers to reach their financial growth
through boosting sales and forging strong relationships with clients.



Responsibilities

1. Make calls, email our customers/suppliers, and introduce the product and company

2. Understand their business needs

3. Understand  at what stage are they in the pipeline

4. Arrange meetings

5. Present the opportunity to them

6. Provide trustworthy feedback and after-sales support

7. Build long-term relationships with new and existing customers

8. share success stories with other team members to help them be successful in their job

Requirements

1. Proven working experience as a business development executive, sales executive in IT
services companies that targeted US customers

2. Added advantage if you have any SaaS product sales experience

3. Proficiency in MS Office and CRM software (e.g. Salesforce)

4. Proficiency in English

5. Communication and negotiation skills

6. Ability to build rapport

7. Time management and planning skills

8. Educational qualification of MBA Marketing/BTech/B.sc is desirable



About the company

Aumnics Inc is a US company with its headquarters in New Jersey. Aumnics.ai is a b2b
marketplace for IT services helping our customers hire software development teams as
contractors from IT agencies around the world.

Through our marketplace product, we are changing the way global hiring is approached. Join us
and be a part of the new revolution.

You can apply at https://aumnics.ai/job-openings/

For more information visit www.aumnics.ai

https://aumnics.ai/job-openings/
http://www.aumnics.ai

